
 
 

About Us 

Welcome to Archon Retail, where we've made a name for ourselves by turning challenging projects into highly profitable retail centers. From 

development to redevelopment to joint venture opportunities, we capitalize on the solid financial strength and corporate deal making culture 

of Goldman Sachs to create one-of-a-kind real estate solutions.  

Archon Retail 

Innovative and resourceful in its approach, Archon Group leverages immediate access to the substantial financial resources of Goldman 

Sachs, as well as highly skilled, seasoned professionals with key relationships, to provide a competitive edge for its investors. This distinct 

edge in resources, expertise and professionalism enables Archon Retail to consistently "Turn Potential into Profit." 

 

Archon Retail has experienced tremendous growth since the company's inception in 1996, having acquired, asset-managed, developed 

and/or sold more than 17.2 million square feet of retail investments at a cost of approximately $1.8 billion. Specializing in power centers, 

neighborhood grocery stores, specialty centers and mixed-use developments, the team remains focused on securing development, 

redevelopment and joint venture investment opportunities in primary domestic markets. Archon Retail enjoys broad reach with full service 

operations in Dallas, Chicago, Washington, D.C. and Los Angeles. Its seasoned executive team is based in Dallas, Texas alongside the 

headquarters of Archon Group, L.P., the parent company of Archon Retail. 

Goldman Sachs 

A wholly-owned subsidiary of The Goldman Sachs Group, Inc., Archon Group benefits from the corporate deal making culture of Goldman 

Sachs and its solid financial strength. Archon primarily invests equity on behalf of Whitehall Street Real Estate Opportunity Funds, Goldman 

Sachs' primary investment vehicles for making privately negotiated real estate investments. Whitehall investors include Goldman Sachs, 

institutional investors, charitable foundations, pension funds, high net worth individuals and Goldman Sachs' employees. Since the inception 

of the Whitehall Funds in 1991, Goldman Sachs' Real Estate Principal Investment Area (REPIA) has raised approximately $24 billion of 

equity across ten Whitehall funds and five niche funds. Through 2007, the firm has invested Whitehall equity in approximately $124 billion of 

real estate (total cost) across 28 countries, making these funds the largest, most successful global real estate opportunity funds in the world. 

Approximately 50% of this investment has been facilitated by Archon and its affiliates. 











 
 

Executive Leaders 

 

 
dan.watson@archon.com 

Dan Watson - Director 

Dan has been in the retail development and marketing industry for 25 years. He 

joined Archon Retail in 2005 after nearly 8 years as a Senior Broker in the Dallas 

office of Staubach Retail Services. There he actively represented Pier 1 Imports, 

Ultimate Electronics, Garden Ridge, Fox Sports Grill, Aaron Brothers Arts and 

Frames, as well as others, in new store development plans. Previously, Dan was a 

partner in the Buxton Company based in Fort Worth, Texas, Senior Vice President of 

Real Estate, Design and Construction for Chuck E. Cheese Pizza and retail division 

partner with Trammell Crow Company in Dallas, Texas as well as San Diego, 

California.  Dan is responsible for acquisitions in the Central United States. 

 

 
brooks.bossle@archon.com 

Brooks Bossle – Director  

Since joining Archon Group in 2000, Brooks has focused on a broad array of 

acquisition pursuits ranging from multi-billion dollar portfolios to one-off 

pad redevelopments.  During his tenure, he has played a key role in the purchase of 

assets totaling over $200 million of stabilized value.  Prior to joining Archon, Brooks 

worked as a financial analyst for Allfirst Brokerage Corporation in Baltimore, MD.  A 

native of the Baltimore/Washington area, Brooks graduated first in his class in the 

College of Business and Economics at Towson University with a degree in Finance.  

Brooks is currently responsible for sourcing retail acquisitions in the Northeast region 

as well as analyzing retail portfolio opportunities.  

 
brad.kempson@archon.com 

Brad Kempson - Director  

With more than 22 years experience, Brad has exceptional expertise in the 

acquisition and leasing of lifestyle, power and strip centers, as well as tenant mix and 

merchandising strategies. He previously served as Vice President and Director of 

Client Services for Foremark, Ltd., a nationally recognized restaurant consulting firm, 

and Vice President - Director of Retail Leasing for Cousins Properties, Inc., an 

Atlanta, Georgia based REIT. Brad has completed more than 6.0 million square feet 

of retail leases, directing the leasing programs of several high profile retail projects 

such as The Avenue of the Peninsula in Palos Verdes, California, Mira Mesa 

MarketCenter in San Diego, California, Colonial Plaza in Orlando, Fairlane Green in 

Allen Park, Michigan and Poplar Creek Crossing in Hoffman Estates, Illinois.  Brad 

manages retail leasing nationwide and retail acquisitions in the Western region. 

 



 
kendra.hinderland@archon.com 

Kendra Hinderland - Director 

A veteran of commercial real estate for more than 25 years, Kendra began her career 

as a retail leasing agent and later a real estate consultant performing due diligence, 

project management, loan underwriting and CMBS underwriting. As Vice President of 

Financial Services for a full-service real estate consulting firm, Kendra developed and 

operated a department of more than 20 employees that performed financial due 

diligence on 15 nationwide portfolios for the RTC. Before joining the Archon Retail 

team, she was a Senior Asset Manager in the commercial group where she oversaw 

a 2 million square foot portfolio valued at $190 million.  Kendra oversees retail 

operations, asset management, portfolio underwriting and reporting for the retail 

platform. 

 

 
john.maggiore@archon.com 

John Maggiore - Director 

Archon Retail’s commercial land development and construction management expert, 

John has more than 27 years experience in the industry.  Early in his career, after 

earning a civil engineering degree from Louisiana State University and accumulating 

18 post-graduate hours in geotechnical engineering from the University of Houston, 

his responsibilities included property entitlements, governmental approvals, 

infrastructure design and business development.  In 1994, he became President of 

Landata Field Services, Inc., a wholly owned subsidiary of Stewart Title Company, 

and most recently served as Senior Vice President for Lipscomb Development 

Company and North American Properties - Southwest.  In addition to managing 

development for the retail platform, John oversees retail acquisitions in the Southeast 

region. 

 
 
 
 
 
 
 




